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The Funeral Trust

— Perfect add-on product

— Guaranteed Issue, No Underwriting

— Easy to use Application & Funeral Trust documents
— Significant income potential

— All of your clients need it

e How to market the Funeral Trust:
— Exclusive marketing materials



Funeral Planning is...



Lots of decisions, very little time.

WEDDING CEREMONY FUNERAL CEREMONY
Church/Synagogue/Facility Church/Synagogue/Facility

Flowers & Decorations Flowers & Decorations
Music Music

Minister Minister

Food Food

Family Travel Family Travel

6-12 Months 6-12 HOURS



Two guestions are
asked at the time of death:

How do we
pay for the
funeral?

What did they
want for their
funeral?

LEGACY
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FUNERAL TRUST



Marketing

LEGACY
éﬂjeg uard

 Legacy Safeguard combined with the Funeral
Trust gives you a powerful marketing service
that your clients need!




Wwhy Offer Advanced
Funeral Planning?

of Americans believe that

A pre-funding their funeral Is a
_ good Idea.’

However, only 12% have

actually pre-funded their
funeral.” source

1. American Funeral Director, January, 2005 7
2. International Cemetery & Funeral Association, 2004




Market Research

« A Study from the National Funeral Directors
Association found the following regarding the most
appropriate times to pre-fund a funeral:

( Y

80% when dfflicted with a serious illness
? i
71% with their trusted advisor
; .
61% when planning for retirement
> .
; 9% when solicited by a funeral home 8

Source: National Funeral Directors Association Wirthlin Report,
1999




Current Size of the Market

$2.2 Billion

Annual pre-funding market
through funeral homes.




The NGL Funeral Trust

* Unigque Product

* Features:
— Guarantee Issue, Ages 0-99
— Policies from $500 — $50,000
— Interest Growth
— Tax-Free Benefits

* Significant New Income Potential

* Complete Marketing System
— You don’t have to reinvent the wheel!
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Benefits of the NGL Funeral Trust

e Protected from Credi
* Medicaid Exempt'

* Benefits are paid out
Income Tax-Free

* Funds available
Immediately upon death
* No Death Certificate Is

required’

* Portable to any funeral

home In the country

* Your clients need it

! We recommend consulting with an elder law attorney to see if this pfodL
will work with your specific needs. 2 Depends on_individual state
requirements.




Simple Application

« NGL has created a
simple one page
application for you to
complete with your
clients.

ZTIAFEAEPL 03/08 MOL AsestSuand

ENROLLMENT FORM FOR GROUP INSURANCE/ANNUITY - (FLEASE PRINT}

Natienal Guardian Life Ins ca Company (NGL) =+ Fax 866 208 0037 MAIL POLIGY TO: - L] i E
T Ezat Gilman sgt * PO Box 11894 Madson Wl 537041164 -
PROPOSED INSURED/ANNUITANT  JMale [JFemale
Warre M Last Name Fhone Numbar Sock' Secunly Number Age Diate of Burth

OWNER Complete only if other than Insured/Annuitant

Firzd Marme Last Marne
MAILING ADDRESS ;_] INSURED/ANNUITANT ) OWNER

Felationshig 1o lrsaned

.Where to send information about this Policy)

Sireet Acdress

PAYMENT PLAN
Face Amount §

FPramium §

y EFT - oioa so amsch & vosood! ook
Mame of Bank
Reaauiting Murmker
O E | Account Number
aF [JChecang (JSanings  Draw Dete

[ Single Pay Life

[ ke

1 Year

STATEMENT OF HEALTH (To be completed by Proposed Insured)

#Areyou cumently on oepgen, hospitalized, or confined o a nursing home o leng term care faclity; or dunng the past two
waars heva you been acvised by a medical professional to have any surgical proceduna that has not bean parfomned o
hawe you been treated or are you being freated by & medical professional for any of the following diseases or disorders:
Congesive Hearl Falurg Irrmung System Disarder Chranic: Distrudive Pulmonarny (undg) Dissass Armputabion foaused Dy deeasce)
Hizert Disease Cirhcesis of the Liver Emplnysema

Stroke Dvug or Aloohol Dependency ArhamersDementa

Cancer [other than Skin) Kidney f=iure (including dialysis) Diabetic Comansulin Shock

If tha haalth question is not answearad o answered “Yas" and you are applying for a lifte plan other than a Single Pay, a Policy with
limited death benefits during the early years will be issued, The full death benefit is paid for accidental death

OYES NO

BENEFICIARY INFORMATION

MNarme of Primary Beneficlary. Estate of nsured o Funaa Expenss Tust

APPLICANT REPLACEMENT - Do you have ary existing insurance policies or annuity contracts?
| the: insurance applied for replace or change any insurance or annuity now or recenily in force?
If “¥as". complete required replacement formis).
AGENT REPLACEMENT - Dioes the apphicant b

WAl the: imsurance apphad lor replace ar changa any

dves Oho
YES [JNO
O¥ES [ONO

: any existing insurancea palicies or annuity contracts"
INSUrance or drllllJI'y M or IJ(X-‘II“} in loncs

APPLICANT SIGNATURES

To the bast of my knowledge and beliaf, the above information is true and complete. If | have alected monthly EFT, | request and
authorize NGL to make monthly withdrawals against the bank account specified above. | understand that no insurance will be
effective until this form ks approved and the Policy is issued while the Insured is living. | acknowledga that the Policy applied for
provides funds at the time of death which may be used for the purchase of funeral services and merchandise, but does not provide
specilic unaral senices and mearchandse. 1t is nod an agreamant with a lunaral eslablishment. | understand thal any inlormation
provided regarding the cost of funeral services s provided as general consumer information only. Mo representations werne
made that spacific merchandise andior sendices have been purchased or will be provided at the timea of death. If | am the Cwner for
insuranoa an tha life of the Proposed Insured. | cartify that | have an insurabda interast in his or her life.

I acknowledge that | have read the fraud warning statement on the last page of this form.

Sgmen af State
Eigmatie of Blate S s (Flecuivee! 1 aitf =23
AGENT'S STATEMENT
| certify that amy information recorded by me on this form is true and accurate to the best of my knowledge
Signartue Agent Nema(s) Printed NGL Agent & Agent Srate License & %
Agentis) Signature Agent Mame(a) Prirted ML Agent # Agart State License# kel
27FSFE-AEPL (508 18l Gapy — Company Zncl Copy - Agern 3o Ciopry — Purchamse
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NGL Funeral Trust

Easy to use Funeral Trust Documents

Protects funds from all creditors,
nursing homes, and even Medicaid.

The Funeral Trust will pay funeral
costs with any excess funds going to
the estate or to a named beneficiary

Trust documents and Trustee Fees
provided to your clients for FREE

P. 0. Box 1031 + Madison, Wl 53701-1031 =+ Phone: 1-800-988-0826

@ NATIONAL GUARDIAN LIFE INSURANCE COMPANY

Irrevocable Assignment of Ownership to

NGL Funeral Expense Trust (herein called “Trust?)

Please print all information.

For Home Office Use Only
Policy Number

Insured

Owner (If other than Insured)

Effective 45 days from the date NGL receives this form, | hereby assign ownership and change
the beneficiary of this policy to the Trust. This transfer, once effective, is made to comply with
the requirements of state and federal public assistance programs.

| understand that by transferring ownership of this policy to the Trust, as of the effective date:

1. This policy is accepted by the Trust subject to all the terms of the Trust which includes payment of the policy
proceeds for the funeral expenses for the Insured, as listed on the back of this form;

2 The change of ownership is permanent and, except as stated herein, | renounce my power to control ownership
of the policy;

3. | give up any remaining right to cancel the policy and receive a retumn of premium under the Right to Cancel
provision;

4. |waive all Aghts under the policy to surender it for cash, o to obtain a loan against the policy;

5. | give up the right to change the beneficiary on this policy or riders, if any;

6. Any proceeds in excess of the amount required to cover the cost of the funeral will be paid to the estate of the
Insured and may be subject to claim for reimbursement under Medicaid and Supplemental Security Income
(55I); and

7. Itis my personal obligation to pay &l premiums due on this policy (f amy) and, if rmy failure to pay premiums results
in the lapse of the policy, the Trust will have no obligation to pay my funeral expenses.

| may obtain a full copy of the Trust, at any time, upon written request to:

Mational Guardian Life Insurance Company
2 East Gilman Street
Madison WI 53703

For Applicant: (To be used for purposes of Immediate Medicaid Eligibility ONLY) - | hereby elect to make this
imevocable assignment effective immediately. | understand that by making this election | give up all
rights to cancel the Policy and receive a retum of premium under the Right to Cancel provision of the
policy. To make an immediate transfer election please initial here

For Agent: I certify that on | have explained to this insured
that by initialing the above line, he/she is forfeiting their right to cancel the policy and assert that he/she
is aware of the consequences of immediate transfer. | understand that this option should only be used
if there is an immediate need to reduce assets in order to qualify for Medicaid,

Signature of Owner Date

The Trust accepts this assignment and agrees to use the proceeds of the Policy for the payment of funeral expenses.
By:

Administrator or Trustee Date

Form 2591-FET 03/08
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Extremely High Commissions

Commission Example:
A couple, both 65, each set aside $12,500 then your

commission would be, ($12,500 x 2) x 16% =
$4.,000.

With only one couple per week, you can make an

additional $16,000 per month!

14



Target Market

ldeal Prospects are People:
= Over the age of 55

= Who have children

= \Who “plan ahead”

= Who don’t want to burden their family at death
= \WWho have or are creating a will

= That are afflicted with a serious illness

= Who don’t want to visit a funeral home

15



LEGacy

Safequard)

The Funeral Trust provides your client’s family with

the most protection compared to other funeral funding options.

Benefits paid

Protected Protected Protected Protected FREE
directly to any from from Lawsuits | from Income | from Medicaid | Legacy Safeguard
Funeral Home Probate & Creditors Taxes Spend Down Membership
Savings No No No No No No
Annuity No Yes Depends No No No
on State
Traditional Depends
Life Insurance No ves on State i No B
NGL .
Funeral Trusts YES YES YES YES YES YES




LLEGACY

éﬂjegum& .

 Legacy Safeguard is a service that assists families
 through one of the most difficult times in their life.

By funding and protecting final expenses through a
NGL Funeral Trust your clients can be enrolled

Into Legacy Safeguard whic
end of life planning, sup

N entitles their family to

port, and guidance.

17



Legacy Planning Archive
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Membership Benefits

 Impressive Membership Kit —
allows your clients to place copies
of their important documents to help
their family locate them in an
emergency.

» Sections allow clients to record their:
e Family Values
e Personal Information
 Historical Insights
* Financial Accounts
e Final Wishes




Membership Benefits

Membership Card

24 Hour Toll Free
Number

Member’s Information

Provider's Name and
Contact Information

Concise summary of the
Legacy Safeguard
membership benefits. 2




Membership Benefits

L eq an PI ann I N q ArC h |Ve LEGACY Legacy Planning Archive
@Fﬂ;ffgm&ﬂ_

Wishies Fior Flsil v £nis

Vieal Smisdics

Records the Vital Statistics that
are needed to complete the
Death Certificate & Obituary.

Outlines a member’s wishes for
their memorial service. R
Created in carbon copy format. S i O Gt
. One copy is returned to A
Legacy Safeguard to be

securely archived until the
time of need.

e The other copy is for your |
client’s records. S ——
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Membership Benefits

End of Life Planning, Guidance, & Assistance

® |Legacy Safeguard Advisor — At the time of need, our
advisors are on call to guide the member’s family through the
entire end of life planning process to help them make the most
Informed decisions about funeral related issues.

® Funeral Home Locator — Assists the family in locating
several funeral homes and cemeteries in their area. Our
advisors
can contact the funeral homes to evaluate the service options.

® End of Life Planning— Our advisors can help the family
create a dignified memorial service that celebrates the
member’s life. Legacy Safeguard will also help the family make
Informed decisions about how to use the funds that have been
set aside to help pay for the final arrangements.



Member Benefits

End of Life Planning, Guidance,
& Assistance

On average, Legacy Safeguard
saves each family over

$2,200

on a traditional funeral service! .,



Support for Survivors

Bereavement Travel Assistance — Our advisors can
iInform the family about bereavement travel options and
discounts available to them. On average we help save over
$620 per flight!

Personalized Assistance — Our advisors can assist the
survivors in a wide range of services that include:

° Filing death claims with insurance companies

Making reservations at a local restaurant

Assisting the family with car rentals and other transportation needs
Setting up reservations and negotiating discounts with hotels
Coordinating security for the family’s home during the memorial service
Helping the family with other special requests

Grief Counseling Support — We can also recommend
grief counseling programs to help the family through the loss
of a loved one. y



Legacy Safeguard DVD

Professionally
produced DVD that

iIncludes:

 LEGACYs,
_ @Sﬂgﬁgggﬂr&- -

HISTORY VALUES MEMORIES WISHES WISDOM -

 Member Testimonials
» A Description of Benefits |

 Membership Kit

- ——

Ove rview End of Life Planning,

Guidance and Assistance
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Turn-Key Marketing Plan

. Mall Letter and

Brochure to Current
Clients
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Turn-Key Marketing Plan

Direct Mail Leads
Newspaper Inserts

Funeral Planning Seminars
Add on During Other
Presentations

Please return this postage paid card, and we will send you your
FREE Legacy Planning Guide! This is a "FREE" service to you.

[ YES! Please send me my FREE Legacy Planning Guide!
as well as more information on the new Funeral Trust!
Mame:
Address:
City: State: Jip:

Phome: | b

Prate of Birth: _ !

Spouse’s Name:
Drate of Birth

TTENTION SENIO
? A Don’t Be Misguided, Misinformed, Nor Misled
Don’t Leave

Burden For FAMILY FUNERAL CRISIS
YOI.]I :[oned [ We are providing a FREE Legacy Planning Guide to aid seniors and their families! |

' If you don't do anything else this year, protect yourself from a FAMILY FUNERAL CRISIS. More than

eS =4 ever you and your family need to be aware of the latest information about advanced funeral planning,
The worst time to plan for a funeral is at the time of need, because it can place family members under

Let's face it, no one wants to think about issues such as death, but this is wemendous stress, it limits funeral choices and it creates difficulty in making objective and informed

the only inevitable life event and someone will have to make decisions decisions

about your final expenses!

w What kind of final arrangements will take place? Learn The Following:

m What are all the costs that will be due at *  Funeral Trusts: Often a better alternative to Prepaid Burial Plans
the time of death? * F ud: How to protect your family from fighting over a funeral
m Will there be legal fees or medical + Top Funeral Planning Options: Why they wen’t satisfy your needs

bills that must be paid? Why vour life insurance might not cover funeral costs: Find out why consumers get surprised
w How will the cost be paid? at the last minue )
m Who will pay the cost? * Top 5 wavs to save money on a funeral

m Wil it be your family?
w Does the Government pay any
Eind of a assistance?

Proper planning gives us control over our lives and our legacy, which is especially important during
tough financial times as these. By planning ahead, your family can reduce anxiety when a crisis arises
giving them the peace of mind of knowing that your wishes are properly handled.

NOTICE: RESFOND TODAY FOR YOUR LEGACY PLANNING GUIDE

Mow, for a limited time, vou can reccive a copy of the This guide also allows vou to record your LEGACY
free “Legacy Planning Guide.™ [t is important o leave | final wishes. so vour final arrangements are
a legacy 1o owr loved ones. And part of that legacy is handled the way you desire and your family
to be remembered long after we are gone. This guide can make the most nformed decisions,

is simple to use and will help vour family remember

- N Please return this postage pad card todav, by
some of the most important details of vour life

the acknowledgement date below, to reccive
I vour FREE Legacy Planning Guide and
information on an exclusive Funeral Trust

| Please Knowledge by: <<DATE>>

<<Key Code >> Name:

<= John J. Smith >> Phene:( )
=< 123 Any Sireet »>

<= Big Town, US 00000 ==

Date of Birth: Yours DR |

Spouse

LS035.06.08

“Mosr of tis prepare for the possible, -
the potential misfortunes of ife that . i
seldom acrually hagpen. Yer, gwar %

s prepare for the inevirable ™

*% All Seniors within our community who secure a reservation will receive a FREE
Legacy Planning Guide to aid you and your family on Funeral Planning Options **

RESERVATIONS ARE LIMITED FOR THE REMAINDER OF JANUARY
AND FEBRUARY IS FILLING UP FAST
CALL NOW!!! Please contact Mary at (555) §55-1212 or email:
assistantsemail @voursite.com to reserve an appointment on behalf of vour family

Get answers and solutions to
these dilemmas today!

“Protecting Yourself and Your Loved Ones From a Funeral Planning Crisis”

Please complete and refurn this bottom portion

Joe Planner - P.O. Box 335 - Anytown, TX 12345 - or call 32 [LOGO]

Name: - AdyisorName or Business Name
Address: 123 Your Street, Suite 10 | AnyCity, ST 54321 | (555) 555-1212
City: State: Zip: www.yoursite.com

Phone: Email:
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Fast Start Incentive ltems

After your first policy, you will
be enrolled into Legacy
Safeguard so your family will
receive the Legacy Safeguard
Membership Benefits that
Include:

* Legacy Planning Services
* Funeral Planning Advocate
e Funeral Price Negotiation
e Funeral Home Locator

e Bereavement Travel
Assistance

o Grief Counseling Support




The Funeral Trust & Legacy
Safeguard Just Make Sense!

9 out of 10 of your clients want it

« Everyone qualifies ages 0to 99 - No
underwriting

 Portable to any funeral home in the country
 Exclusive marketing system

 FREE NGL Funeral Trust

« FREE Membership in Legacy Safeguard
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Questions?

To get started with this program,
e-maill Info@thewpl.org.

The Wealth Preservation Institute
3260 S. Lakeshore Dr.

St. Joseph, M1 49085
269-216-9978
roccy@thewpi.org
www.thewpi.org 30



